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BCAL and ClearNote Health partnership
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Initial term of two years, with automatic renewals for up to three additional two-year terms, for a 
maximum total of eight years

BCAL has exclusive rights to distribute ClearNote’s Avantect Pancreatic and Avantect Ovarian tests 
in Australia and New Zealand 

BCAL will have rights to distribute other and multi-cancer tests when available 

ClearNote Health has selected BCAL to deliver their cutting-edge early detection cancer tests in 
Australia and New Zealand



Who is ClearNote Health?
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History 
• ClearNote Health is a US based 

company transforming cancer 
detection through early, accurate, 
non-invasive diagnostics.

• Founded in California in 2016, 
developed at Stanford University 
(Stephen Quake Lab) and raised 
>US$150 million

Technology leader
• Virtuoso  epigenomics platform 

powered by AI & bioinformatics 
used by Novartis, Bayer, Genentech 
and many others

• Chosen over 21 peers (including 
Grail) by US National Cancer 
Institute for Vanguard Study in 
Cancer Moonshot

• US FDA Breakthrough designation

Global validation
• CLIA/CAP-accredited lab in San 

Diego, UKCA-marked in the UK.

• Distributed across UK, US and 70+ 
countries via partners.

• ~20,000+ patient samples studied, 
peer-reviewed validation.

• Reimbursement agreements with 
several insurers in US, CMS pricing 
US$1,160 per test



90+%*

Pancreatic cancer: highly lethal, or just hidden?
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68.3%
(95% CI:51.9-81.9)

96.9%
(95% CI:96-97.6)

Today, survival rates are extremely unlikely as 
most pancreatic cancer is diagnosed at Stage IV.

By detecting Cancer at Stage IA, Avantect can 
make pancreatic cancer highly survivable. 

3%

>80%

5-year relative survival for 
distant pancreatic cancer1

5-year survival at stage 1A1

VS

Sensitivity (Stages I+II)

*Anticipated for V2 of test (including Glycan) which will release in time for Australian launch.
1 Blackford AL, Canto MI, Klein AP, Hruban RH, Goggins M. Recent Trends in the Incidence and Survival 
of Stage 1A Pancreatic Cancer: A Surveillance, Epidemiology, and End Results Analysis. J Natl Cancer 
Inst. 2020 Nov 1;112(11):1162-1169.

Specificity



More comprehensive data for 
ovarian test available soon 

Ovarian cancer: early detection saves lives
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% Value (95% CI) Number of Samples

Sensitivity (I-IV) 78.2 (65.0-88.2) 55

Sensitivity (I-II) 63.2 (38.4-83.7) 19

Specificity 94.0 (90.2-96.6) 248

Initial Independent Analytical Validation

1 Stage Distribution of SEER Incidence Cases, 2010-2019. 
2 SEER - https://seer.cancer.gov/statfacts/html/ovary.html

7 out of 10 women are diagnosed 
at advanced stage III/IV

92% Stage 0 - IIA survival rate232% Stage IV survival rate1

Women diagnosed early have 
far better outcomes



Large addressable markets for early detection

Avantect Pancreas Avantect Ovarian Avantect Multi-cancer 

Target cohort

• Genetic mutations (BRCA1, 
BRCA2, PALB2, etc)

• New onset Type 2 diabetes over 
age 50

• Familial pancreatic cancers
• Chronic pancreatitis

• Genetic mutations (BRCA1, 
BRCA2, etc)

• Personal history of breast 
cancer and/or endometriosis 
under age 40

• Familial breast cancer

• Genetic mutations
• General risk stratified 

population screening
• Longevity/wellness 

consumers

Total addressable market 
(annual number of tests) 

for Australia and New 
Zealand

170,000 285,000 200,000 – 400,000

Expected availability Early 2026 Early 2026 Mid to late 2026
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With large potential markets and positive gross margins from Day 1, minimal 
market penetration can have outsized financial impact. 



Excellent alignment between BREASTEST Plus 
and Avantect
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All tests rely on simple blood collection in standard tubes, and are at the 
cutting edge of early cancer detection 

Considerable overlap in target patient populations, clinical KOLs

Avantect can leverage LIMS, QMS, partnerships and logistics 
established for BREASTEST Plus

Agreement solidifies BCAL Diagnostics as a leading expert in early-
stage cancer detection

Agreement creates additional in-licensing opportunities for 
complementary tests from other providers (e.g. colon, lung)

Leveraging of operational 
investments

Cutting edge, early-stage 
cancer detection expertise

Overlapping patient populations



What does this mean for BCAL?
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Market leadership
Positions BCAL as a leader in blood-based multi-cancer screening in Australia & New Zealand.

Broadened portfolio
Adds pancreatic and ovarian cancer tests to complement BCAL’s breast cancer program.

Strategic leverage
Uses existing clinician and partner networks to accelerate adoption and growth.

Strengthening Commercial Drivers
Expands commercial opportunities and strengthens BCAL’s role in precision diagnostics.



Key takeaways 
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Agreement is a major endorsement of BCAL’s commercial capability.
ClearNote selection of BCAL as their exclusive path to market in Australia and New Zealand 
demonstrates belief in BCAL to generate revenue for both parties based on their extensive clinical 
network and commercial capabilities.

BCAL now positioned as a leader in cutting-edge cancer diagnostics.

Agreement expands the value of BCAL’s investment in North Ryde facility.
Quality and operational investments in support of BREASTEST Plus can be directly leveraged and 
scaled to offer new tests and drive future revenues
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Disclaimer
This presentation (Presentation) has been prepared by BCAL Diagnostics 
Ltd ABN 51 142 051 223 (BCAL or the Company).

The information in this Presentation is of a general background nature, is 
in summary form and does not purport to be complete. The information in 
this Presentation is subject to change without notice and, subject only to 
any legal obligation to do so, BCAL does not have any obligation to correct 
or update the contents of this Presentation.

The Presentation contains certain “forward-looking statements”. The words 
“forecast”, “expect”, “anticipate”, “estimate”, “intend”, “believe”, 
“guidance”, “should”, “could”, “may”, “will”, “predict”, “plan” and other 
similar expressions are intended to identify forward-looking statements. 
Indications of, and guidance on, future earnings and financial position and 
performance are also forward-looking statements. Forward-looking 
statements, opinions and estimates provided in this Presentation are based 
on assumptions and contingencies which are subject to change without 
notice and involve known and unknown risks and certainties and other 
factors which are beyond the control of BCAL, and its directors and 
management, and may involve significant elements of subjective 
judgement and assumptions as to future events which may or may not be 
correct. This includes statements about market and industry trends, which 
are based on interpretations of current market conditions.

Forward-looking statements are provided as a general guide only and 
should not be relied upon as an indication or guarantee of future 
performance. Actual results, performance or achievements may differ 
materially from those expressed or implied in such statements and any 
projections and assumptions on which these statements are based. 
Recipients are cautioned not to place undue reliance on forward-looking 
statements. Refer to the risk factors section of this Presentation for some of 
the key known risks. No representation or warranty, express or implied, is 
made as to the accuracy, likelihood of achievement or reasonableness of 
any forecasts, prospects, returns or statements in relation to future matters 
contained in this Presentation. 

The forward-looking statements are based on information available to BCAL 
as at the date of this Presentation. Circumstances may change and the 
contents of this Presentation may become outdated as a result. Except as 
required by law or regulation, none of BCAL, its representatives or advisers 
undertakes any obligation to provide any additional or updated information 
whether as a result of a change in expectations or assumptions, new 
information, future events or results or otherwise. Indications of, and 
guidance or outlook on, future earnings or financial position or performance 
are also forward-looking statements.

No party other than BCAL has authorised or caused the issue, lodgement, 
submission, dispatch or provision at the end of this Presentation, or takes 
any responsibility for, or makes or purports to make any statements, 
representations or undertakings in this Presentation. To the maximum 
extent permitted by law, BCAL (including its subsidiaries, related bodies 
corporate, shareholders, affiliates, advisers and agents):

● disclaims all responsibility and liability (including, without limitation, 
any liability arising from fault, negligence or negligent misstatement) 
for any loss arising from this Presentation or reliance on anything 
contained in or omitted from it or otherwise arising in connection with 
this Presentation;

● disclaims any obligations or undertaking to release any updates or 
revision to the information in this Presentation to reflect any change 
in expectations or assumptions; and

● does not make any representation or warranty, express or implied, 
as to the accuracy, reliability or completeness of the information in 
this Presentation or the likelihood of fulfilment of any forward-
looking statement or any event or results expressed or implied in 
any forward-looking statement.

Not An Offer
This Presentation is not a prospectus, product disclosure document or 
other offering document under Australian law (and will not be lodged with 
ASIC) or any other law. This Presentation is for information purposes only 
and should not be considered as, an offer, solicitation, inducement, 
recommendation or an invitation to acquire securities in BCAL or any other 
financial products, and neither this document nor any of its contents will 
form the basis of any contract or commitment.

This Presentation may not be distributed to any person in any country 
outside Australia except to the extent permitted under applicable laws. The 
release, publication or distribution of this Presentation (including an 
electronic copy) outside Australia may be restricted by law. If you come into 
possession of this Presentation, you should observe such restrictions and 
should seek your own advice on such restrictions. Any non-compliance with 
these restrictions may contravene applicable securities laws.

Not Financial Product Advice
This Presentation is not financial product, investment advice or a 
recommendation to acquire BCAL securities and has been prepared without 
taking into account the objectives, financial situation or needs of individuals. 
Each recipient of this Presentation should make its own enquiries and 
investigations regarding all information in this Presentation including, but 
not limited to, the assumptions, uncertainty and contingencies which may 
affect future operations of BCAL and the impact that different future 
outcomes may have on BCAL. Before making an investment decision 
prospective investors should consider the appropriateness of the 
information having regard to their own objectives, financial situation and 
needs, and seek legal, taxation and financial advice appropriate to their 
jurisdiction and circumstances. BCAL is not licensed to provide financial 
product advice in respect of its securities or any other financial products.
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20XX

Jayne Shaw 
Executive Chair 
Jshaw@bcaldiagnostics.com

Shane Ryan 
Chief Executive Officer 
Sryan@bcaldiagnostics.com
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